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EXECUTIVE SUMMARY

"THE OFFERING BENEFITS FROM
IMMEDIATE ACCESS TO PRIME
TRANSPORTATION"

Meridian Investment Sales is pleased to present the Exclusive Offering for 1293 I N V E ST M E N T
Prospect Avenue, a mixed-use corner building with a total of 9 apartments and two

stores in Windsor Terrace, Brooklyn. The properties are situated on the corner of H I G H L I G H TS
Prospect Avenue and Greenwood Avenue, only two blocks away from the renowned
Prospect Park. Located in the heart of Windsor

Terrace, two blocks from
Prospect Park.

7 out of the 9 apartments are rent stabilized and only two of the apartments are
Free-Market, offering a significant amount of upside in the rental income. There
are six 2 bed apartments with an average rent of $1,664, approximately 40% below Significant upside in rental

market rents. There are three 3 bed apartments with an average rent of $3,698, income with below market rents
about 10% below market rents. The ground floor is occupied by two stores that both

have lease expirations in 2025. Located on the same corner as

the F & G subways, offering easy
The properties gross annual income is $422,067. The annual expenses are $115,873. access to Manhattan

The Net operating income is $306,194.
Corner Property

The Offering benefits from immediate access to prime transportation withthe F & G
train located right in front of the building, offering easy access to Manhattan.

ASKING PRICE: SUBMIT OFFERS
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PROPERTY OVERVIEW

1293 Prospect Avenue is a mixed-use building located on the corner of Greenwood Avenue and 1293 Prospect Avenue in
the esteemed Windsor Terrace neighborhood of Brooklyn. The building sits on top of the F & G trains at the Fort Hamilton
Parkway Subway station.

1293 Prospect Avenue is walk up building and features 6 two-bedroom apartments and 3 three-bedroom apartments over
two stores. The property currently has tax reimbursement from the two retail tenants that amount to $1,892 a month or
$22,700 annually.

The building totals 17,296 square feet and boast a whopping 94 feet of frontage on Windsor Terrace’s renowned Prospect
Avenue retail corridor. The building has been maintained in excellent condition and offers a tremendous amount of upside in
the residential income as seven out of the nine apartments are RS.

ADDRESS 1293 PROSPECT AVENUE

Neighborhood Windsor Terrace
Cross Streets c/o Greenwood Avenue
Description Mixed-Use
Block / Lot 5277/1

Lot Area 3,634 SF
Lot Dimensions 47.25' x 103.75'
Building Size 17,296 SF
Year Built 1931
Stories 4
Building Dimensions 46' x 94'
Residential Units 9
Commercial Units 2

Total Units n
Zoning R5B / C1-3
FAR Allowed / Built 1.35/ 4.76
Exemptions / Abatements None

Tax Class 2
2018/2019 Assessed Value $568,530
2018/2019 Taxes $72,311










1293 2R E




PROPERTY OVERVIEW

= [t Hamilton Parkway
Station kway

-11-



FINANCIAL OVERVIEW

UNIT STATUS BDRM LXP MONTHLY RENT ANNUAL RENT NOTES
Store 1 10/31/2025 $8,487 $101,849 Pays $1,100.55/Month in RE Taxes
Store 2 7/31/2025 $3,713 $44,558 Pays $791.13/Month in RE Taxes
Tax Reimb. $1,892 $22,700
1 RS 2 2/29/2020 $1,761 $21,128
2 FM 3 3/31/2019 $3,800 $45,600
3 RS 2 3/31/2019 $1,067 $12,809
4 RS 3 $3,400 $40,800 Vacant/Projected
5 RS 3 6/30/2019 $3,895 $46,740
6 RS 2 2/29/2020 $724 $8,690
7 FM 2 6/30/2019 $3,400 $40,800
8 RS 2 2/28/2019 $2,167 $26,007
9 RS 2 2/29/2020 $865 $10,385
TOTAL $35,172 $422,067

RESIDENTIAL STATUS BREAKDOWN RETAIL EXPIRATIONS

UNIT TYPE BREAKDOWN UNIT EXPIRATION
RS 7 Store 1 10/31/2025
FM 2 Store 2 7/31/2025

|

TOTAL
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1293

INCOME & EXPENSES

REVENUE

Monthly Income $35,172
Annual Income $422,067
EXPENSES (ESTIMATED)

Real Estate Taxes $72,31
Insurance $4,000
Water & Sewer $8,000
Fuel $9,000
Electric $900
Super $4,500
Repairs & Maint. $4,500
Management & Vacancy 3% $12,662
GROSS ANNUAL INCOME $422,067
LESS EXPENSES $115,873

NET OPERATING INCOME

$306,194

RESIDENTIAL STATUS BREAKDOWN

BEDROOMS COUNT AVERAGE RENT
2 6 $1,664
3 3 $3,698

‘

TOTAL
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"A GREAT NEIGHBORHOOD IN ITS
OWN RIGHT, WINDSOR TERRACE IS
HOME FOR MANY PARK SLOPERS"

Windsor Terrace is located between the green of Prospect Park and Green-Wood Cemetery. It boarders Prospect Park
from the southwest and 15" Street to the north. Caton Avenue, 20™" St and McDonald Avenue to the south and Eighth
Avenue to the west.

Windsor Terrace has become an integral part of the neighborhood, drawing residents from Park Slope due to its
reasonable rent prices and classic Brooklyn vibe. The area is family-friendly and close to Prospect Park and offers
highly rated schools including P.S 154, P.S 10, and P.S 130 making it a desirable place for young professionals.

One defining characteristic of the area is the Prospect Park Expressway, built in the 1950s, which divides the area,
providing a more remote feel to the west side. Pedestrian bridges accessed by foot paths connect the two sides,
allowing for a feeling of two neighborhoods in one.

Despite a major roadway - the neighborhood is quiet and residential with, tree-lined streets and green space. With less
density, and fewer options, as well as a smaller footprint, Windsor Terrace has a more neighborhood feel.

RESIDENTIAL

Windsor Terrace real estate choices are primarily multi-family townhouses, luxury condos and row houses split into co-
ops. The elegant two- and three-story town and row houses, with a range of brick, brownstone and limestone facades,
often share quiet courtyards and feature open floor plans with features like bike storage and in-house laundry:.

For amenities such as stainless-steel appliances, vaulted ceilings and oversized windows letting in plenty of natural
light, Windsor Terrace real estate shoppers should consider the area’'s condominiums. Units range in size from studios
to three-bedroom properties, and often come with private terraces to enjoy the neighborhood’s serene atmosphere.

e  The median rent in the neighborhood is $2,474, approximately 30% more than 2011's median rent of $1,801

-14-
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MERIDIAN CAPITAL GROUP, LLC BROCHURE DISCLOSURES AND DISCLAIMERS

This is a confidential brochure (the “Brochure”) intended solely
for your limited use and benefit in determining whether you
desire to express any further interest in the proposed sale of
1293 Prospect Avenue, Brooklyn, New York (the “Property”).
By accepting a copy of the Brochure, you hereby agree to the
matters set forth herein.

The Brochure was prepared by Meridian Capital Group,

LLC ("“MCG”) and has been reviewed by representatives of
the owner or owners of the Property (the “Owner”). The
Brochure contains selected information pertaining to the
Property and does not purport to be all-inclusive or to
contain all of the information which a prospective purchaser,
mortgagee, investor, lender or lessee may desire. Additional
information and an opportunity to inspect the Property and
other information relevant thereto will be made available to
interested and qualified purchasers, mortgagees, investor,
lender or lessee. Neither Owner, MCG nor any of their
respective officers, agents, brokers or employees, have made
any representation or warranty, expressed or implied, as to
the accuracy or completeness of the Brochure or any of its
contents, and no legal commitments or obligations shall arise
by reason of the Brochure or any of its contents. In particular,
but without limitation, no representation or warranty, express
or implied, is given as to the achievement or reasonableness
of, and no reliance should be placed on, any projections,
targets, estimates, or forecasts (“projections”) contained in
the Brochure. Any such projections are for general reference
purposes only and are based on assumptions relating to the
general economy, competition and other factors beyond the
control of Owner, and therefore, subject to material variation.
Allinformation, opinions and estimates are given as of the
date hereof and are subject to change without notice. Neither
MCG nor the Owner undertakes any obligation to provide any
additional information or to update any of the information

or the conclusions contained herein or to correct any
inaccuracies. The information in the Brochure is not intended to
predict actual results and no assurances are given with respect
thereto. The value of the Property, or any other property
described herein may fluctuate as a result of market changes.
All square footage measurements must be independently
verified by you.

Owner expressly reserves the right, at its sole discretion, to
reject any or all expressions of interest or offers to purchase
the Property and/or to terminate discussions with you or any
prospective purchaser, mortgagee, investor, lender or lessee
at any time with or without notice. Owner shall have no legal
commitment or obligation to you or any prospective purchaser,

mortgagee, investor, lender or lessee reviewing this brochure
or making an offer to purchase the Property unless and until

a written agreement satisfactory to Owner has been fully
executed, delivered to all parties, and approved by Owner and
any conditions to Owner obligations thereunder have been
satisfied or expressly waived.

By receipt of the Brochure, you agree that the Brochure and its
contents and information are of a confidential nature, that you
will hold and treat it and all information therein in the strictest
confidence, and that you will not disclose the Brochure or

any of its contents or information to any other entity without
the prior written authorization of Owner, nor will you use the
Brochure or any of its contents or information in any manner
detrimental to the interest of Owner or MCG. You acknowledge
and agree that any breach of this confidentiality clause will
cause injury to Owner and/or MCG for which money damages
may not be an inadequate remedy and that, in addition to
remedies at law, Owner and/or MCG is entitled to equitable
relief as a remedy for any such breach.

It is essential that all parties to real estate transactions

be aware of the health, liability and economic impact of
environmental factors on real estate. MCG does not conduct
investigations or analysis of environmental matters and,
accordingly, urges its clients to retain qualified environmental
professionals to determine whether hazardous or toxic wastes
or substances (such as asbestos, PCB’s and other contaminants
or petrochemical products stored in underground tanks)

or other undesirable materials or conditions, are present at
the Property and, if so, whether any health danger or other
liability exists. Such substances may have been used in the
construction or operation of buildings or may be present as
aresult of previous activities at the Property. Various laws,
statutes, and regulations have been enacted at the federal,
state and local levels dealing with the use, storage, handling,
removal, transport and disposal of toxic or hazardous

wastes and substances. Depending upon past, current and
proposed uses of the Property, it may be prudent to retain

an environmental expert to conduct a site investigation
and/or building inspection. If such substances exist or are
contemplated to be used at the Property, special governmental
approvals or permits may be required. In addition, the cost of
removal and disposal of such materials may be substantial.
Consequently, legal counsel and technical experts should be
consulted where these substances are or may be present.

While the Brochure contains physical description information
of the Property, there are no references to its condition.

Neither Owner nor MCG make any representation as to the
physical condition of the Property. Prospective purchasers,
mortgagees, investors, lenders or lessees should conduct their
own independent engineering report and any other reports or
inspections they deem necessary to verify property condition.

In the Brochure, certain documents, including leases and other
materials, are described in summary form. The summaries

do not purport to be complete nor, necessarily, accurate
descriptions of the full terms or agreements involved, nor do
they purport to constitute a legal analysis of the provisions

of the documents. Interested parties are expected to
independently review all relevant documents which may or may
not be referenced in this Brochure. The terms and conditions
stated in this section will relate to all of the sections of the
Brochure as if stated independently therein. If, after reviewing
the Brochure, you have no further interest in purchasing the
Property, kindly return the Brochure and all other documents
accompanying the Brochure to MCG at your earliest possible
convenience.

Photocopying or any other reproduction or duplication of

the Brochure is not authorized. The Brochure shall not be
deemed an indication of the state of affairs of Owner, nor
constitute an indication that there has been no change in the
business or affairs of Owner or the Property since the date

of preparation of the Brochure. Once you have expressed an
offer to acquire the property and have demonstrated certain
bona fides satisfactory to Owner, certain further and additional
information may be provided in order for you to complete your
due diligence investigation, such as complete and detailed rent
roll information, expense pass-throughs, and expenses.

Zoning is a critical factor in the value of the Property. All zoning
information must be independently verified as the Owner or
MCG does not make any representation with respect thereto.

MCG, its subsidiaries or affiliates, and any manager, member,
officer, director, employee or agent of MCG, or any of

its subsidiaries or affiliates, does not accept any liability
whatsoever for any direct, indirect or consequential losses
(in contract, tort or otherwise) arising from the use of this
Brochure or its contents or reliance on the information
contained herein



MERIDIAN INVESTMENT SALES TEAM

A DIVISION OF MERIDIAN CAPITAL GROUP

Meridian’s Investment Sales division is comprised of some of the top investment sales professionals in New York City. With more than 75 years of combined New York real estate transactional
experience exceeding $35 billion in value, Meridian’s team of investment sales professionals includes best-in-class expertise across a breadth of asset types, transaction sizes, and sub markets.
Meridian’s team has an intimate knowledge of New York City real estate, knowing neighborhoods on a door-by-door basis, and has a deep and detailed understanding not just of how a property’s
tenancy and cash flow drive value, but also of how drivers such as zoning, land use, air rights, and alternative uses play a key role in determining a property’s true market value. The Meridian team
has an unparalleled knowledge of the buyer base and capital flows germane to the New York City investment sales market at any given point in time, and maintains excellent working relationships
with a wide array of local, national, and international buyers.

CONTACT INFORMATION

Meridian’s Investment Sales professionals have transacted in New York City over the course of many macro and micro market cycles. As such, clients seek out Meridian’s team not only when they
have decided to sell a property, but also as trusted advisors that can offer unique perspectives relative to portfolio management, risk mitigation, and value creation.

Meridian Capital Group was founded in 1991. It is widely recognized as one of the leading and prolific commercial real estate finance and advisory firms in the country. Meridian has arranged $286

billion of commercial real estate financings, including more than 48,231 transactions in 49 states.

ADAM HESS

Senior Managing Director
0:718.534.9201
AHess@meridiancapital.com

AARON BIRNS

Associate

0:718.534.9203
ABirns@meridiancapital.com

RICH VELOTTA

Managing Director
0:212.468.5924
RichardV@meridiancapital.com

CAMERON PARSA

Associate

0:718.534.9204
CParsa@meridiancapital.com

800 Third Avenue - 38" Floor New York, NY 10022

EDWARD SETTON

Vice President
0:718.534.9202
ESetton@meridiancapital.com

SCOTT SHALEK

Associate

0: 212.468.5934
SShalek@meridiancapital.com
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