
Demographics 1 mile 3 mile 5 mile

Estimate Population 1,824 29,536 60,100

Estimate Households 700 10,338 21,289

Avg. Household Income $104,501 $74,527 $89,817

Daytime Population 1,790 19,218 27,356

Traffic Counts CPD

IH 35 108,526

Hwy 29 25,059

Big Box, Small Shop Space & Pad Sites Available 
 – Surrounded by +/- 2,000 new single-family home lots

 – Directly across the street from Wolf Ranch Town Center with over 
600,000 SF of retail (anchored by Target, Kohl’s and TJ Maxx)

 – Georgetown’s residential population has grown 46% since 2000

 – Georgetown has an unemployment rate of 4.1%

Available
 – Big Box Space: 20,000 - 100,000 SF

 – Small Shop Space: 1,500 - 10,000 SF

 – Pads: 1-1.5 AC

 – Pad Sites: 1.00, 0.66, 1.00, 0.85, 1.11 Acres

Bluebonnet Plaza
NWQ Hwy 29 & Wolf Ranch Pkwy
Georgetown, TX

Travis Sawvell
Senior Vice President
+1 512 368 7086
travis.sawvell@am.jll.com
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DISCLAIMER
© 2017 Jones Lang LaSalle IP, Inc. All rights reserved. All information contained herein is from sources deemed reliable; however, no 
representation or warranty is made to the accuracy thereof.



SITE AERIAL



TRADE AREA



SITE PLAN



HOUSING GROWTH



Raising Cane’s
Popeyes
Panera

Walgreens
Primrose

Aerial Map of 
Georgetown

San Gabriel River

So
ut

h 
Ge

orgetown Trailhead

Wolf Crossing

Wolf Ranch Town Center

Hillwood Apartments
335 Units

St. David’s 
Hospital

Wolf Ranch Master 
Planned Residential

PHASE 1 
208 Units

178 Homes

Bluebonnet Retail
Academy Sports + Outdoors 

(Proposed)

Cotton Patch

Target

Starbucks Coffee

Sally Beauty Supply

Office Depot

Pie Five

Pier 1 Imports

Old Navy
Mama Fu’s
TJ Maxx
Chick-fil-A

Kohls

DSWCarl’s Jr.

The Vitamin Shoppe
Spec’s

Gold’s Gym

RBFCU
Best Buy

Future HEB
Plus

130,000 SF

Hobby
Lobby

Downtown
Southwestern 
University
0.5 miles

Natural 
Grocers’

Future Wolf Lakes
Retail HEB

SITE

MAP



11-2-2015 

Information About Brokerage Services
Texas law requires all real estate license holders to give the following informaƟon about 

brokerage services to prospecƟve buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: .• A BROKER is responsible for all brokerage acƟviƟes, including acts performed by sales agents sponsored by the broker. 
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material informaƟon  about the property or transacƟon received by the broker;  
• Answer the client’s quesƟons and present any offer to or counter-offer from the client; and 
• Treat all parƟes to a real estate transacƟon honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wriƩen lisƟng to sell or property management agreement. An owner's agent must perform the broker’s minimum duƟes 
above and must inform the owner of any material informaƟon about the property or transacƟon known by the agent, including 
informaƟon disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wriƩen representaƟon agreement. A buyer's agent must perform the broker’s minimum duƟes above and must inform the buyer of any 
material informaƟon about the property or transacƟon known by the agent, including informaƟon disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parƟes the broker must first obtain the wriƩen 
agreement of each party to the transacƟon. The wriƩen agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligaƟons as an intermediary. A broker who acts as an intermediary:  

• Must treat all parƟes to the transacƟon imparƟally and fairly;  
•  May, with the parƟes' wriƩen consent, appoint a different license holder associated with the broker to each party (owner and 

buyer) to communicate with, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon. 
•  Must not, unless specifically authorized in wriƟng to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the wriƩen asking price; 
ᴑ that the buyer/tenant will pay a price greater than the price submiƩed in a wriƩen offer; and 
ᴑ any confidenƟal informaƟon or any other informaƟon that a party specifically instructs the broker in wriƟng not to 

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transacƟon without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duƟes and responsibiliƟes to you, and your obligaƟons under the representaƟon agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This noƟce is being provided for informaƟon purposes. It does not create an obligaƟon for 
you to use the broker’s services. Please acknowledge receipt of this noƟce below and retain a copy for your records. 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email Phone 

Designated Broker of Firm  License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate 

License No. Email Phone 

Sales Agent/Associate’s Name License No. Email Phone 

Regulated by the Texas Real Estate  Commission 

Buyer/Tenant/Seller/Landlord Initials 

 InformaƟon available at www.trec.texas.gov 
 IABS 1-0 

Date 

Jones Lang LaSalle Brokerage, Inc. 591725 jan.lighty@am.jll.com 214-438-6100

Bradley Stone Selner 399206 Brad.selner@am.jll.com 214-438-6169

n/a n/a n/a n/a

Travis Sawvell 589544 travis.sawvell@am.jll.com 512-368-7086


